Saturday, December 15, 2012

Interview with Vance Rogers – www.saturdayamlive.com 
Shows

· Health Fairs
· Holistic Fairs
· Large Gyms

· Vendor Fairs 

Calendar Consistency

· Vital Wellness Previews –  Ours is 1st Saturday of each month

· Tuesday night previews

Active in the Community

· Success Thinkers – www.successfulthinkersnetwork.com  
· Weekly meeting with a speaker

· Focused on Relationship building – cannot speak about one’s profession or ask while at the meeting
· Promotes one-on-one’s

· 9-Steps to Success:
· Know Your Why

· Be a Student

· Be a Reader

· Listen to Stories

· Be Positive & Edify Others

· Invite Others

· Be Recognized

· Show Up

· Set One-On-One’s

· Chamber Mixers

· Attend Community Events

· Join Clubs

· Church

Carry Products with you

· Wear your product: Wrist / Neck PowerBands / Kenko MagFlex / Insoles
· Car: Insoles / box of PowerBands / Kenko Therm Wraps / CM Cream in Tube & Samples / Kenko Therm Belts / PowerMag / CDs & DVDs 
M.J. Durkin – Available at Focus on Growth – “Phone Prospecting & Follow-up Techniques” 

· He promotes – Keep Written lists 
· Leave intriguing voicemail messages

· Purpose: Obtaining Name & Phone numbers  
· States: You can’t do anything wrong; they are either ready or not
Tax Deductions  (run by your CPA/Accountant to verify & change accountants if they understand the principle) – Nikken has the greatest tax writes off in your life! 
· Track mileage – have mileage book & keep daily – form a habit ( We have UPS Store for our mail which takes us downtown daily for shopping & errands too)
· Make Notes on your receipts (names / purposes)
· Develop Monthly files for receipts (Jan, Feb, Mar…)
· Stationery

· Collect biz cards to justify attendance to events

· Meals

· Phones (home / cell )

· A portion of the square footage of your home (office +) & home services (gardening / insurance / domestic help)

· Travel (Develop Expense Report  to include purpose and expenses)

· Meetings

· Cleaners (laundry of Nikken shirts +)

· Nikken products for demos or gifting 

· First time Nikken product purchases

· Some consultants write off all their nutritionals because they are the product

Good Customer Service

· When making a sale, offer to help with assembly  or delivery – gets you into their home

· Help people install systems – frequently result in up-sales

· Six months to One-year follow-up on systems for filters

Good Organization

· I keep a binder of the individuals on my written list – detailed – where we met, follow-up dates, hobbies, personal info., etc., filed by First Name
· I use a DayTimer daily – some may use iphones or Blackberry’s…

· Cross reference to all

· Silvers & up on my iPhone with their ID and PIN #’s, address, phone, etc.

· Uplines I work with on my iPhone on speed dial

· Computer organization: Nikken file contains files for the following: Bios /  Evidence Book / Product Info / Testimonies / etc.
Web sites / Social Media
· Damico.Spruz.com links into our Personal Web Page

· Daily Tweets

· Weekly Blog

· LinkedIn / Facebook / Yelp / YouTube
Training of Consultants – within a few days, train on the following

· Review Price List (PV, PGV, OV, High Leg OV)

· AutoShip

· Entering an Order

· 3-Ways

· Goals

· Your Why / Your Goals

· CDs / DVDs (Overcoming Objections…)

Contests for Downline

Compensation Plan: The thing I love about Nikken is that you get to choose how much you wish to earn, anywhere from 5 to 45%. 

Daily Affirmations

Connie & Ron D’Amico

Santa Cruz, CA

831.426.1123

conniedamico@sbcglobal.net
