Step 1: Set the appointment.


 Below are some effective scripts to use.  You can edit them to suit your own personality:
1) Warm Market - Chicken list person:

Hi (____________).  This is Steve Crofoot.  I really respect you because (say why you respect them), and I'd really be grateful  it if you would  give me your opinion about  my new business. Can I pop by your office or home tomorrow or the next day for about 15 minutes to show you what I'm doing?


OR


Hi (____________).  This is (your name).  I really respect you because (tell why you respect them).  I'm doing some consulting with an Wellness company out of California, and I'd really appreciate your opinion of what I'm doing. Can I pop into your office or home, or meet for coffee for about 15 minutes so I can get your opinion?"

OR

(____________), you know how I've  always wanted to (what you have always wanted to do or have)? Well, I think I found a business that will help me to do that.  I value your opinion, and I'd love to get together with you and tell you about it.
 
OR

(____________), as you know, by day I am a telecommunications and Internet, but my real passion is educating people about how they can create Wellness Environments in their homes and offices. I'd love to drop by for about 20 minutes and show you some remarkable information.   I think you will find it very interesting, or at least, you might think of someone who could possibly   be interested.  Can I drop by tomorrow or the next day?

2)  Recycled Warm Market:  

“(____________), I’m wondering if you could help me? (pause).  I really respect you because of (whatever you respect them for)... I know when we’ve talked before, you felt my company wasn’t a match for you, and that’s fine. But I’m field-testing a way to expand my business, and I would really like to get some honest feedback. And, who knows, maybe there will be someone you can refer me to. Is there a time this week we can get together? It will only take about 15 to 20 minutes."
...what day is good for you?
...what time?
...where shall we meet?
...great, see ya there!!


OR

(____________), maybe I haven't told you this, but I really feel like I have a mission to share my company with as many people as I possibly can because I have seen it benefit so many people in so many ways. I really respect you because (say why you respect them), and  I have some new material and some new information, and I'd really appreciate the opportunity to show it to you, and get your opinion.  Could we get together for about 15 minutes so I could run this by you, and you may think of someone who could benefit.

If they ask "What is it?"
Answer:  "Well, what we do is we educate people about how to create Wellness Environments for both the home and office".
Usually, they will ask "What's a Wellness Environment?"
Answer: "Do you think health is important?"
If they say NO, they are probably the wrong people to be talking to!  If they say YES:
Answer: "Great!  What I'd love to do is to sit down w/ you for 20 or so minutes, and show you some remarkable information  ....when can we get together?"

OR

Hello __________, I've always enjoyed seeing you at (wherever you see them).    I am calling today to ask a favor. I'm expanding my business this summer, and I need to do a 15 minute presentation for somebody every weekday for the rest of the summer. I don't care if you buy anything. It doesn't matter if you join anything. You might possibly think of someone you can refer me to, or you might not. It doesn't matter.  I just want you to do me the favor of listening to my presentation. I can drop by your house, or we can meet somewhere for coffee. Would you help me out by doing that for me sometime this week?






Chamber of Commerce, or other cold call:

Hi -------, this is ------- calling.
I don’t believe we know each other but we do share something in common.
I’m a member of the Chamber of Commerce, and I see from the members’ directory that you are too.
I’m calling you this morning because I’m involved in a project at the moment and you may be able to help me.
 
I’m a business builder with a multi-national corporation that’s expanding across the US and Canada at this time.  We’re looking for a few key people, people who can pick up a ball and run with it.
 
So I’m networking local business and community leaders, such as yourself, because I’m looking for leaders, and leaders know other leaders.   I don’t know that it’s anything that would interest you, but you may know such a person.
 
Rather than tie you up on the phone right now, what I’d like to do is get together with you for just 15 minutes. I’ll give you a brief overview of the company I’m partnered with, and what we do, and the kind of person we’re looking for, and see what that does for you and if it makes you think of someone you know that I should be talking with.
 
Is that something you’d be willing to help me with?
Great. When would be good for you?


(Script courtesy of Andre Welland , NB Canada. 90% actual success rate setting an appointment using  this script)

For other appointment-setting scripts, go to Pathfinder ignition sequence guide   page 19
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